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Real Estate

See our interactive online edition @ www.insidehalton.com

Even before completing the prepa-
ration steps and getting your home 
into its best physical condition, it's 
time to select a Realtor to market 
your home. 
Choosing that person or team of 
people to assist in selling your home 
should take into account a number 
of important factors. Your family and 
friends can recommend someone. 
Or, if you're new to the area, your 
current Realtor can recommend 
a colleague in the city you're mov-

ing to. Most top producing agents 
have a team backing them. Each 
team member is responsible for a 
critical function in the sale of your 
home. From marketing to sales, 
you'll become acquainted with each 
member of the team. Teams work 
well to ensure you can always reach 
someone who can help answer the 
myriad of questions and concerns 
you will have during the entire pro-
cess. Choose someone you feel 
comfortable with.  

Try to understand the Triple T 
Rule....Things Take Time!

If we can help, give us a call!

Jamie M. Edwards, B.A., FRI, CRB, 
CRS is the Broker of Record for 
J.M. Edwards Associates Inc. and 
Past President of the Realtors 
Association of Hamilton-Burlington, 
Burlington Chamber of Commerce, 
and the Ontario Real Estate 
Association.

A d v e r t o r i a l

You
were Asking

E-mail your questions to
jamie@jmedwards.com

905-631-6363

Selecting your realtor


