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Can a home owner sell without utilizing 
the services of a REALTOR®? Sure. Will 
he save the equivalent of the selling 
commission? He could. He may also 
not and here’s why.

Most buyers buy through a REALTOR® 
who is typically paid by the seller. The  
bargain hunting buyers who seek out 
the “For Sale by Owner” homes, are  
expecting to save the same commission 
the ‘FSBO’ hopes to save. Buying for  
less is their primary concern, and this is 
reflected in typical low-ball  offers. 

Opportunistic speculators and investors 
offer less for a ‘FSBO’ home.  Without 
a REALTOR® to represent the owner’s 

interests, sellers may end up  accepting 
a below-value offer. 

Real estate professionals are knowl-
edgeable about the local market and  
know the highest price a home is 
likely to bring. Advice to the seller on 
the  right balance between the highest 
price and the fastest sale is critical to  
maximizing profits. 

Real estate professionals have experi-
ence with lenders and can help find  
financing with lower monthly payments, 
thereby making a higher sale price  fea-
sible for the buyer. 

In contract negotiations, a real estate 

professional not only is trained  in 
negotiation techniques, but also is psy-
chologically in a better position  than an 
emotionally involved seller. The result is 
often a more profitable  contract for the 
seller.

The bottom line? Business is business, 
your home is likely your largest asset, 
treat it in that light.

Jamie M. Edwards, B.A., FRI, CRB, CRS 
is the Broker of Record for J.M. Edwards 
Associates Inc. and Past President of 
the Realtors Association of Hamilton-
Burlington, Burlington Chamber of 
Commerce, and the Ontario Real 
Estate Association.
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E-mail your questions to
jamie@jmedwards.com

905-631-6363

‘FSBO’ (pronounced Fizbo in real estate lingo)


